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Homework 

Homework Challenge: Building Your Cash Buyers List & Door Tagging Strategy

💰 Cash buyers are the backbone of your deals! Your goal should be to have 5-10 solid 
investors (minimum) in your pipeline. Let’s make it happen! 📚 Your Homework:

1 ️Cash Buyer List:

• How many active investors do you have right now?

• What types of properties are they looking for? (Land, SFRs, MF, Mobile Homes,
STRs, etc.)

2 ️Door Tagging Prep:

• Stamp & Post-it Notes: Have you ordered your custom stamp (Staples/Office Max)
and yellow Post-its yet?

• Route Planning:

• If going yourself, what’s your game plan?

• If doing it virtually, have you found someone for boots-on-the-ground
support? (They don’t need real estate experience—just a valid driver’s license,
registration, and insurance).

3 ️Posting in the Group: Drop an update on:	

✅ How many cash buyers you have by day 5

✅ If you’ve spoken with a title company, escrow officer, or attorney who is good to go
with investor deals

✅ If you’ve ordered your stamp and Post-it notes

✅ If you’re virtually tagging, confirm that you’ve found someone to work with

📢 Drop your progress in the comments! Let’s hold each other accountable and grow 
together. 💪🔥

 #RealEstateInvesting #CashBuyers #Wholesaling #ScalingYourBusiness
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